
 

 
Corporate Appearances Executive 

 
 

Based:  Central London 
 
Reports To:    Head of Corporate Appearances 

 
  

About the Group… 

 A leading management and professional services company based out of the UK and 
US, YMU provides a portfolio of services to a wide range of clients consisting of 
leaders in entertainment, film, music, radio, television and sport, including athletes, 
authors, digital influencers, media rights holders, musicians, producers, TV 
personalities and voiceover artists. 

 

About the Job… 
 

Reporting to the Head of Corporate Appearance, in YMU’s Head office in Great 
Portland Street, the Corporate Appearances Executive is responsible for assisting the 
team to increase event appearance income for the Group’s wider stable of clients 
across Entertainment, Sport, Music, Comedy and Scripted.  

 
 

 
The Corporate Appearances Executive is responsible for: 

 
 Handle inbound enquiries and opportunities for each client within the portfolio, 

effectively negotiating, upselling, building relationships and contract drafting  
 Building and maintaining relationships with speaker bureaux, events agencies and 

corporate and brand partners directly 
 Following up with event partners after each appearance to build a wider relationship 

and drive repeat business 
 Capture all contacts and opportunities within the Salesforce CRM system 
 Identify and create potential new partnerships 
 Ensure a robust pipeline of event opportunities are coming into the business 
 Taking part in brainstorm meetings with the team to come up with strategic focus for 

YMU clients to proactively approach the events circuit  
 Research the market proactively and identify opportunities, domestically and 

internationally, to ensure we continue to approach the event circuit for talent-led 
appearances for the YMU portfolio   
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 Work with the team to build summary sales presentations to take to market 
 Attend the commercial wide weekly sales meetings and assist to identify long-term 

ambassadorial opportunities  
 When required, attend event appearances with the clients, and share introductions with the 

team to help build wider partnerships 
 
Desired Skills & Experience: 
 

 Experience in event appearance bookings or sales in general, preferably from a talent 
agency or media background (preferable but not essential)  

 Excellent sales and negotiation skills, from conception through to completion  
 Strong communicator/presentation skills, as well as ability to build strong relationships 

quickly with external contacts, colleagues and clients  
 Great team player, who thrives in a fast-paced environment 
 Ability to multi-task and prioritize. Excellent time management.  
 Trustworthy and able to handle confidential/sensitive information 
 Passionate, highly motivated and energetic   
 Enthusiastic, solution-orientated and proactive 
 Salesforce experience desired, but not essential  
 Organised and strong attention to detail 
 Interest and knowledge within the talent and events industry  

 
 

What we offer… 

 We offer a wide variety of benefits including:  
 Access to flexible working conditions – we believe with performance comes freedom  
 Private Medical and Life Insurance after 12 months’ service 
 Enhanced parental leave  
 Staff equity share and bonus scheme  
 Perkbox employee benefit platform 

 
 
 
 
 
 

 
 
 
 


